
Savvy New York investors are taking a closer look at commercial 
properties in Lower Manhattan, driven by more than $30 billion 
of investment in the area’s infrastructure, tenant migration toward 
lower rents and the expansion of Hudson River Park. “New York is 
unique in its ability to see submarkets evolve quickly,” says David 
Cheikin, v.p. of leasing at Brookfield Properties. 

The trend is also being seen on the residential side. Steven 
Witkoff’s purchase last week, along with the Fisher family, of 101 
Murray St. for a whopping $223 million is a testament to that.  He 
plans to raze the property and turn it into mixed-use residential.

RXR Realty is looking closely at Lower Manhattan investment 
opportunities. “There’s a possibility for a real market upturn, and a 
pipeline of potential sales starting to build. A lot of people find that 

interesting—including us,” said Bill Elder, managing director. 
So far, interested parties seem to be local investors with the 

know-how to chase opportunistic, off-market deals. Last week East 
End Capital reportedly teamed up with Green Oak Real Estate 
to acquire 123 William Street, a half-vacant office building in Lower 
Manhattan, for $133 million, or $244 per square foot. 

David Peretz, managing principal at East End, declined 
to comment specifically on the deal, but noted that the firm is 
under contract to buy a 550,000-square-foot building in Lower 
Manhattan.“We are actively looking at other opportunities. There 
have been billions of dollars of infrastructure investment spent 
between the Fulton Transit Hub, Brookfield Place and the World 
Trade Center,” he said.
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Canadian Investor Strikes Deal  
For D.C. Office
Canadian real estate investment trust Morguard has struck a 
deal to buy 555 12th Street in Washington, D.C., from Manulife. 
The buyer is reportedly set to pay about $512 million, or $652 
per square foot—a level that is creating a buzz because the 
781,963-square-foot property will have a substantial near-term 
vacancy in 2015. Eastdil Secured is handling the listing (REFI 
04/13). Manulife will continue to lease and manage the property. 

Arnold & Porter occupies more than half of the space in 
the 12-story, 781,963-square-foot building. The anchor tenant 

(continued on page 12)

(continued on page 12)

(continued on page 12)

Potential Sale Seen For Situs
Commercial real estate advisory firm Situs may soon be on the 
block as owner Ranieri Partners has been seen exploring a sale 
of the Houston, Texas-based company. Market players say the 
possibility of a sale came about as an investor with equity interest 
in Situs, believed to be a one third stake,  has either walked away 
from the group or plans to do so. 

The firm was acquired in 2011 by the Ranieri-controlled 
Helios AMC, combining Helios’ servicing business with Situs’ 
due diligence and underwriting platforms to create the Situs 
Companies. Situs recently partnered with large commercial 
mortgage-backed securities platforms to take on underwriting 

Financing | 3 Property Sales | 8 Builders & Buyers | 10 People | 11

Is Lower Manhattan The Next Big Thing?

http://www.realestatefinanceintelligence.com/Article/3190597/Search/Manulife-Shops-DC-Trophy.html
http://www.realestatefinanceintelligence.com
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EDITOR’S NOTE

REFI TV

REFI TV: David Ennis, The Daten Group 
The New York market is extremely competitive 
but there are still pockets of value, according 
to David Ennis, founder of The Daten Group. 
“You’re competing against foreign wealth 
funds and families that are multi-generational 
so you have to move quickly and have cash,” 
he said.

The company has been  following  closely 
the long-expected rise in interest rates. “In 
the New York market, where there are a lot of 
cash buyers, we’ve not seen anything dramatic yet. Pricing is still very aggressive and the 
market is robust. It’s something that we’re going to keep an eye on if interest rates continue 
to rise and figure out how it will affect us in the next six to nine months,” Ennis said.

To watch, click http://bit.ly/16dOUZy
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Our top story this week explores  the rise of Lower Manhattan, with a number of well-
known New York investors talking about why they like the submarket. The main reason: 
infrastructure investments and steady migration of tenants to the area. Read the full story 
on page 1.

Also, Max Adams has the goods on the potential sale of Situs, the commercial real 
estate advisory company owned by Ranieri Partners. Read about what could be next for the 
Houston-based company on page 1.

 A new report from Fitch Ratings brings some news for the CMBS mart: the number of 
loans defaulting and the number of large loans defaulting are both dropping, which is bringing 
down the delinquency rate. Read about it on page 7.

Samantha Rowan
Managing Editor
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Financing CMBS Market Snapshot

CMBS 1.0
Fixed Rate Avg Life Benchmark 7/24 1 Week Ago 3 Months Ago 6 Months Ago 1 Year Ago 

AAA 5 S+ 87 94 65 73 149
AAA 10 S+ 120 119 80 121 204
AA  10 S+ 1,247 1,264 1,395 1,528 1,948
A 10 S+ 1,839 1,860 2,010 2,132 2,594
BBB 10 T+ 3,367 3,389 3,627 3,790 4,301
BBB- 10 T+ 4,386 4,410 4,627 4,780 5,287

CMBS 2.0
Fixed Rate (Conduit) Avg Life Benchmark 7/24 1 Week Ago 3 Months Ago 6 Months Ago 1 Year Ago 

AAA 5 S+ 70 72 48 37 90
AAA 10 S+ 109 119 86 74 149
AA  10 S+ 197 202 139 161 254
A 10 S+ 229 234 179 213 374
BBB 10 T+ 351 376 290 322 564
BBB- 10 T+ 436 460 333 341 642

Benchmarks as of July 24:      10-year Treasury    2.589      10-year Swap    2.7865

 Source: Trepp, LLC

T
he recovery in single-family housing is posing a threat to commercial mortgage-backed 

securities backed by multifamily properties, says Moody’s Investors Service in a report 

this week. “Among the major commercial real estate sectors, multifamily is the only one 

to which many tenants have a viable alternative,” said Tad Philipp, director of commercial real 

estate research. Although new construction starts are only about one third of their pre-crisis 

levels, an uptick in construction could dampen rent growth. There is still upside in the sector. The 

shift in demographics, particularly among the 30 and below age group, is favorable to sustained 

multifamily growth. Approximately 28% of young adults own, compared to 66% of all adults, 

according to the rating agency. 

CMBS 1.0 comprises transactions through 2007 while CMBS 2.0 reflects deals completed after that date.

CMBS SPREADS SNAPSHOT—JULY 24

TREPP’S CMBS SPREADS MATRIX—JULY 24
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Federal Reserve chairman Ben Bernanke’s recent attempts 
to calm investors fretting over the end of quantitative easing are 
for naught, as the mere mention of tapering has opened up a 
Pandora’s Box of fears, according to Bank of America commercial 
mortgage-backed securities analyst Alan Todd. “At this point, 
no matter how hard [Bernanke] works to convince investors that 
tapering isn’t tightening, lingering and pervasive uncertainty will 
mitigate investors’ willingness to fully commit to market rallies,” 
Todd wrote. 

The next data point that could determine the future of 
quantitative easing is the payroll report on August 2. A positive 
report could send investors panicking as the Fed has hinted that 
it would wind down the program as the economy improves. “If the 
number comes in significantly above consensus, we envision that 

investors would start to position themselves for more immediate 
tapering,” Todd said. The volatility could subside, however, as 
investors begin to accept the inevitable end of easy money policies. 

The past two weeks saw rates stabilize and primary market 
CMBS tighten back in from the 12-month-wides at which the last 
deal was priced (REFI, 7/17). Two deals were sold, one tighter than 
the other and both tighter than the wide of 128 basis points over 
swaps stamped for the benchmark bonds of COMM CCRE9. 

Still, Todd predicts that market volatility will stalk investors for 
the rest of 2013 and will limit the potential for further tightening 
in CMBS. “While an improving economy should result in higher 
credit bond prices over the long-term, we think that market 
technicals and investor constraints will dominate for the remainder 
of the year,” he said.

Bernanke’s Taper Talk Opens “Pandora’s Box” For Investors

Property Type Loan Name Deal ID City State Zip UPB  Maturity date Date xferd to S/S

Hotel Renaissance Mayflower Hotel BACM0703 Washington DC 20036 $190,000,000.00 3/1/14 6/21/13
Hotel Prime Hospitality Portfolio BSC07BB8 Various Various Various $87,926,298.61 7/11/14 5/7/13
Hotel “Westin - Fort Lauderdale, FL (3)” COB07C02 Fort Lauderdale FL 33334 $41,382,314.91 4/11/17 6/26/13
Hotel Courtyard Norwich LBUB05C7 Norwich CT 6360 $8,760,735.01 8/11/15 6/11/13
Hotel Holiday Inn - El Paso CD06CD3 El Paso TX 79922 $8,568,132.15 6/1/13 6/15/13

Industrial PAGE AVENUE MSDW01T3 Fremont CA 94538 $7,780,154.75 3/1/16 6/20/13
Industrial Totem Valley Business Park MSC03T11 Kirkland WA 98034 $7,419,244.49 2/1/13 6/11/13
Industrial Cheese Works - Roll-up (II) - Defeasance BSC06T24 NULL Various NULL $3,656,651.15 8/1/16 7/3/13
Industrial John H Harland Company NLFC99L1 Glen Burnie MD 21061 $3,147,185.96 8/15/17 5/28/13
Industrial Cheese Works - Roll-up (II) - YM BSC06T24 Various Various Various $1,828,325.58 8/1/16 7/3/13

Multi-family Grand Marc at Riverside GECC06C1 Riverside CA 92507 $42,090,680.00 1/1/16 6/26/13
Multi-family Washington Square Apartments LBUB07C6 Lakewood NJ 8701 $19,225,086.08 7/9/17 6/13/13
Multi-family Oakbrook Apartments CSM07C02 Charlotte NC 28210 $11,440,000.00 3/11/17 6/15/10*
Multi-family Brookside West WBC06C25 Augusta GA 30909 $9,241,623.35 3/11/16 6/14/13
Multi-family Timbers of Deerbrook Apartments CSF04C01 Humble TX 77338 $7,330,768.54 4/11/13 6/17/13

Office Harbour Centre MSC06I12 Aventura FL 33180 $50,806,650.55 5/1/16 6/14/13
Office Siena Office Park (5) WBC07C32 Henderson NV 89052 $28,620,000.00 6/11/17 6/28/13
Office Corsair Building CD06CD3 King of Prussia PA 19406 $23,692,220.30 7/1/16 6/21/13
Office 500 East Main Street MLCF0709 Norfolk VA 23510 $23,649,624.28 4/6/17 7/8/13
Office Chestnut Run WBC06C29 Wilmington DE 19805 $17,494,570.90 11/11/16 6/17/13

Other Little River Turnpike Buildings JPC06LD9 Annandale VA 22003 $17,500,000.00 11/1/16 7/9/13
Other Huntington Parking Garage BACM0505 Cleveland OH 44114 $13,252,371.71 8/1/15 6/19/13
Other Shoppes of Kenwood CSF04C01 Cincinnati OH 45236 $10,275,707.73 10/11/13 6/24/13
Other 255 Riverside Plaza MLCF0705 Basalt CO 81621 $9,800,000.00 2/8/17 6/20/13
Other BofA Ground Lease - LaSalle & Grand BACM0702 Chicago IL 60610 $4,000,000.00 5/1/17 6/19/13

Retail Gulf Coast Town Center Phases I & II CSM07C05 Fort Myers FL 33913 $190,800,000.00 7/1/17 7/9/13
Retail 300-318 East Fordham Road CSM07C02 Bronx NY 10458 $47,693,782.38 3/11/17 2/8/11
Retail Ohio Valley Plaza LBC98C01 Saint Clairsville OH 43950 $31,561,062.67 1/1/13 7/3/13
Retail Old Centreville Crossing Shopping Center JPC05C13 Centreville VA 20121 $24,493,640.16 7/1/15 6/17/13
Retail Walnut Hill Plaza MLCF0603 Woonsocket RI 2895 $23,026,734.52 10/1/16 6/20/13

Source: Morningstar Credit Ratings, LLC
For more information, go to http://ratingagency.morningstar.com/ or call (800) 299-1665

The following is a list of loans included in commercial mortgage-backed securities deals that were recently transferred into special servicing. 

MORNINGSTAR’S LOAN TRANSFERS TO SPECIAL SERVICING

* Date of first transfer
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Square Mile Readies Debt Push
Square Mile Capital Management has formed a new debt 
investment platform and has hired veteran originator Jeff Fastov 
to head up the group that aims to acquire existing positions in 
mezzanine or first mortgage loans as well as originate new debt. 
“We are aiming to make loans that pay as agreed. This is not a 
loan-to-own strategy,” Fastov told REFI.

Fastov, most recently a managing director of commercial real 
estate finance at Credit Suisse, spent 17 years at Goldman 
Sachs. He will work with Michael Lavipour, who has come on 
board from Redwood Trust. 

Some of the originations will be first mortgages in which Square 
Mile provides the entire capital stack. The firm likes transitional 
properties that require a turnaround to jumpstart cash flow, Fastov 
said. The group is targeting transaction volume of $1 billion through 
the end of 2014. 

Square Mile, which has joined forces with USAA Real Estate 
Company for the venture, believes opportunity stems from the 
coming wave of commercial real estate loan maturities as well as 
pending regulation. “A lot of what is coming due will have to be 
recapitalized with mezzanine debt,” Fastov said. 

Also, as interest rates rise, there is more pressure being put on 
senior lenders, creating more demand for mezzanine financing. “The 
other thing is Dodd-Frank. Originators that securitize loans may have 
to retain some of the risk. That will probably play to the benefit of 
those who are underwriting and retaining it already,” Fastov added. 

Credit Suisse Shops CRE CDO
Credit Suisse is marketing a floating-rate commercial mortgage-
backed securities deal that investors say is structured like a 
commercial real estate collateralized debt obligation. The $72 
million offering, backed by loans originated by RAIT Financial 
Trust, allows for another $63 million of loans to be added to the 
trust in the 180 days following the initial close. “It’s backed by non-
stabilized collateral and has a ramp-up period. They can call it what 
they want, but it is a CDO,” said one deal watcher. 

Credit Suisse tapped just one agency—DBRS—to rate the 
deal, which suggests the issuer is marketing the offering to a select 
group of buyers. Calls to Erin Stafford at DBRS were not returned.

The bonds have an average weighted life of 2.66 to 3.21 
years. According to a term sheet circulated privately, loans to 
be committed to the trust after closing must satisfy specific 
requirements and any excess funds will be used to start paying 
down the notes sequentially. The servicer, in this case RAIT 
Financial, will identify loans that meet the criteria and direct the 
issuer to purchase them and add them to the pool. 

Of the $72 million already committed, office properties lead the 
way at 35.3%, followed by mixed-use collateral at 26%. 
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Financing  DebtX’s Secondary Market Loan Sale Metrics

Loan Prices Drop In June
Commercial mortgage-backed securities loan prices fell slightly in June, according to data from DebtX. “CMBS loans ticked down slightly 
in response to rising Treasury yields, but secondary market loan trades were mixed depending on performance level,” said Will Mercer, 
managing director. “Impaired performing commercial real estate loans were priced a bit higher and non-performing loans priced a bit 
lower. Overall, prices are generally flattening out and remain range bound.”
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Secondary Market Price Level 

NPL CRE Loans High Quality Perf CRE loans 

Credit Impaired Perf CRE Loans 

Secondary Market Price Level

Source: DebtX

Historical time series of the monthly weighted average price of impaired-performing and 
non-performing commercial real estate loans sold on DebtX.
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Liquidity Indices 

NPL CRE Loan Liquidity Perf CRE Loan Liquidity 

Secondary Loan Market Liquidity 

Liquidity Indices

Source: DebtX

Starting from a 2002 base year value of 100, these indices represent liquidity for 
non-performing and impaired performing commercial real estate loans sold on the 
secondary loan market and a separate index that includes all loans sold on DebtX, 
including CRE, residential, C & I and consumer.
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Source: DebtX

The change in price is the difference between the price level at a given point in time 
and the price level for the same month in the previous year.
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Bid Cover Spreads 

Non-Performing CRE Loans Credit Impaired Perf CRE Loans 

Bid-Cover Spreads

Source: DebtX

The bid-cover spread is the difference between the high bid and the second place 
bid for loans sold on DebtX.  

Jul-12 Aug-12 Sep-12 Oct-12 Nov12 Dec-12 Jan-12 Feb-13 Mar-13 Apr-13 May-13 Jun-13

NPL CRE Price Level 50.0% 50.5% 50.9% 52.0% 52.3% 52.8% 52.3% 52.9% 52.8% 53.1% 52.2% 51.2%

NPL Price Change * 7.7% 8.5% 10.1% 11.2% 11.1% 11.1% 9.8% 9.2% 7.4% 6.8% 4.5% 2.6%

Impaired Perf CRE Price Level 77.6% 77.7% 78.0% 79.4% 80.5% 80.5% 80.0% 78.8% 78.0% 76.9% 76.9% 77.4%

Impaired Perf CRE Price Change * 7.5% 7.2% 6.7% 8.6% 9.0% 9.1% 8.6% 7.8% 6.8% 4.6% 2.6% 1.2%

Impaired Perf-NPL CRE Spread 27.6% 27.2% 27.1% 27.4% 28.2% 27.7% 27.7% 25.9% 25.1% 23.8% 24.7% 26.2%

* The change in price is the difference between the listed month’s price level and that for the same month in the previous year
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Quiet Week For  
Primary Market CMBS 
The conduit commercial mortgage-backed securities market is in 
the midst of a summer slowdown following an unusually busy week 
for bond buyers. 

Last week, issuers sold $3.3 billion of conduit and single-
asset deals, spurring a rally in AAA-rated conduit paper. This 
week is another story. Investors are looking at two small deals, a 
$135 million floating-rate offering backed by loans originated by 
RAIT Financial Trust and issued by Credit Suisse and a $200 
million deal from Wells Fargo, also floating-rate. The secondary 
market, meanwhile, is quiet with only light trading volume seen 
through midweek. 

Investors say there is some hesitation to commit to last week’s 
rally as there is still an element of volatility. “We’ve moved into the 
summer slowdown. Things actually hit pause earlier than usual 
with the jump in Treasurys in May,” added one CMBS issuer in 
New York. Cash flow AAA-rated bonds from the two conduit deals 
completed last week were sold at 120 and 115 basis points over 
swaps, coming in eight to 13 basis points from the previous deal. 

In the secondary market, just less than $1 billion was out 
for trade by Wednesday. About $2 billion of secondary market 

CMBS was out for bid the week prior, led by a $751 million 
Fannie Mae bidlist. 

Rate Of CMBS Loan Defaults Drops
The rate of default for legacy commercial mortgage-backed 
securities loans is slowing, according to Fitch Ratings. The size 
of loans in default is also down, with only two loans larger than 
$100 million defaulting in the last quarter. Overall, the default rate 
for fixed-rate CMBS loans increased about 10 basis points in the 
second quarter to 13.7%, a smaller jump than the 18 basis points 
between year-end 2012 and the first quarter of 2013, which saw the 
rate jump from 13.42% to 13.6%. 

The large loans that defaulted were a $190 million loan on the 
StratReal Industrial portfolio, securitized in BACM 2007-1, and 
a $103 million loan on the Long Island Marriott and Conference 
center in Uniondale N.Y., securitized JPMCC 2007-LDP10. Ninety 
seven loans totaling $1.4 billion went into default last quarter 
compared to 101 loans totaling $2 billion in the first quarter. 

Office loans experienced the highest level of defaults, consistent 
with previous quarters, followed by retail. Another 50 loans with a 
balance of approximately $381 million did not refinance at their final 
maturity, according to the rating agency. 
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Property Sales

Colony Realty Partners is flipping a suburban office complex 
in Burlington, MA. The Boston-based investor acquired 1 and 3 
Burlington Woods towards the end of last year (REFI 09/13). They 
paid around $56.5 million to the Davis Companies in a trade 
handled by broker Eastdil Secured. Eastdil is said to have been 
hired again for this sale.

Burlington has benefited from peak-level valuations for prime 
office properties in downtown Boston, leading investors to look 
further afield for bargains. There has been a spate of listings in the 
area, including ELV Associates’ listing of 5 Burlington Woods, a 
103,000-square-foot office property down the road that is being 

marketed by Jones Lang LaSalle. That property is valued at 
roughly $24 million, or $226 per square foot.

Other recent Burlington listings include Boston Properties’ 
sale of 10 & 20 Burlington Mall Road, a 150,000-square-foot 
complex. Cushman & Wakefield is marketing that property, 
which is expected to fetch $30.5 million, or $200 per square foot 
(REFI 04/13). Cushman is also handling Blackstone’s listing of the 
nearby 25 Burlington Mall office complex (REFI 05/13).

Calls to Chris Phaneuf, senior v.p. at Eastdil, were not returned. 
Calls to Greg Lauze, director of investor relations for Colony, were 
also not returned. 

Colony To Flip Suburban Property

T
he property sales market seems to be pushing straight through the summer slow-down, 

with big deals across the U.S. In Boston, Cornerstone RE has reportedly inked a deal for 

Normandy’s 99 Summer Street while TA Associates has the lead on Blackstone’s 25 Mall 

listing. Meanwhile, HFF closed the sale of Washington Harbour in what is the biggest deal in D.C. 

this year. Principal Real Estate Investors acquired that 557,961-square-foot property on behalf of a 

consortium of South Korean investors. 

New York office tenants are paying a big premium for space on 
the upper floors of Class A properties, with Midtown showing the 
greatest difference between base and tower floor rents, according 
to a new report from Avison Young. Indeed, the rents for the upper 
floors of a Midtown trophy are 44% higher than for base floors 
given data from the first half of 2013. “Many of these [Midtown 
trophy] offices offer great light and views of Central Park,” noted 
John Ryan, principal.

The differential is less stark in the city’s other major office 
markets: tower rents in Downtown command a 20% premium but 
there is a premium of just 5% in Midtown South. Comparative data 
for previous years were not available.  Avison Young defines base 
floors as 1-12, midrise as 12-24 and tower as anything above 25, 
with the caveat that there are many fewer high-rise or trophy-quality 

properties in Midtown 
South. The analysis 
includes both Class A and 
Class B space in Midtown 
South, Ryan noted. 

While Midtown 
offers views of Central 
Park, tower space in 
Downtown—although not 
as sought after—offers 
waterfront views. Ryan noted 
that these properties have 
the advantage of being 
discounted and larger than 
most tower offices.  

These factors should be 
considered by potential buyers 
during the due diligence process. “When an investor is looking at 
an acquisition, they’re very careful to model their analysis to take 
into account the different rents that will be achieved for different 
tranches of the building,” Ryan said. “They should be looking at 
lease rollover…and making sure pricing models include the fact 
that they will achieve much higher rents in tower floors versus 
base floors.” 

Tower Space Commands Big Premiums In NYC

New York Base Floor Versus Tower Rents

Submarket
Base 

Floor Rent Tower Rent
Number of 

Deals Premium

Midtown $53 $77 113 44%

Midtown South $50 $55 51* 5%

Downtown $36 $44 69 20%

Source: Avison Young

*Includes both Class A and B properties.

Midtown Rental Breakdown

http://www.realestatefinanceintelligence.com/Article/3086180/Search/Suburban-Boston-Properties-Fetch-Big-Bucks.html?ArticleId=3086180&ReservedReference=search
http://www.realestatefinanceintelligence.com/Article/3195884/Search/Boston-Properties-Shops-Suburban-Office-Complex.html
http://www.realestatefinanceintelligence.com/Article/3195953/Search/Blackstone-Set-To-Shed-Another-Boston-Property.html
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The Real Estate News Roundup is a summary of publicly reported real estate news briefs. The information has been obtained from 
sources believed to be reliable, but REFI does not guarantee its completeness or accuracy.

Blackstone Partnership Set Extended Stay IPO
Blackstone Group, Centerbridge Partners and Paulson & Co. 
have set the initial public offering for Extended Stay America, 
Bloomberg reported. Deutsche Bank Securities, Goldman 
Sachs and JPMorgan are the bookrunners for the offering. 
Additional details haven’t been announced.

Brookfield Closes Global Fund
Brookfield Asset Management has closed a $4.4 billion global 
property fund, exceeding targets, The Wall Street Journal reported. 
The firm reportedly wanted to raise $3.5 billion and will target 
properties and property companies in the U.S. and Western Europe. 

Mesa West Originates $59M Loan
Mesa West Capital has originated a $59.275 million first mortgage 

loan to a joint venture between The Bascom Group and Morgan 
Stanley Real Estate Investing, the company announced. The 

406-unit multifamily development, Oasis at Waipahu, is located in 

Waipahu on the island of Oahu. Bascom has been involved in the 

property’s ownership for almost 10 years and is a specialist in the 

Hawaii market.

HFF Closes Washington Harbour Sale
HFF has closed the sale of Washington Harbour, a 557,961-square-

foot, mixed-use property on the Potomac River in Washington, 

D.C.’s Georgetown submarket, the company announced. The seller 

was a joint venture between Rockpoint Group and MRP Realty, 

with Principal Real Estate Investors buying the property on behalf 

of a group of South Korean investors.  

GE Capital Plans To Grow CRE Lending
GE Capital Real Estate is planning to increase its lending, 
Bloomberg reported. The company, a unit of General Electric, 
expects to make about $7 billion of new loans this year – a 40% 
increase over 2012. 

Related Makes Play For CommonWealthREIT
Related Cos. is making a play for CommonWealth REIT, a 
Boston-based real estate investment trust, The Wall Street Journal 
reported. The move came after Related officials saw that the REIT 
was trading last year at a steep discount. The REIT, however, has 
been resisting the effort. 

AEW Closes Mezzanine loan
AEW Capital Management has closed an $88.9 million 

mezzanine loan that will be used to fund the refinancing of the 

Meristar Hotel Portfolio, which is owned by Blackstone Real 

Estate Advisors, the company announced. AEW funded the loan 

through its open-ended fund, AEW Core Property Trust (U.S.). The 

loan is part of a $600 million debt package that is collateralized by 

a portfolio of 17 properties. 

Chinese Developer Sinks $1B Into L.A. Project
Shanghai Greenland Group has acquired CalSTRS’ stake in 
the Downtown L.A. Metropolis Project for $1 billion, according 
to Bloomberg. The deal is the biggest of its kind by a Chinese 
developer in the U.S. The Metropolis project will include hotels, 
offices, serviced apartments and luxury homes. Construction is 
expected to start this year.  

REAL ESTATE NEWS ROUNDUP

Mitsui Fudosan America is sending 100 William Street in Lower 
Manhattan to the sales block, with the 
Tokyo-based investor tapping CBRE to 
handle the sale. Mitsui Fudosan acquired 
the 400,000-square-foot office for $180 
million, or $450 per square foot, at the 
peak of the market in 2007. CBRE also 
represented the sellers, a partnership led 
by Lighthouse Real Estate Ventures. 

The building faced a few rough years, 
with leasing dropping to around 65% in 
2009 as financial tenants vacated space in the wake of fallout 

from the financial crisis. But after a big push by CBRE’s leasing 
team that targeted insurance tenants, the property is now almost 
100% leased.

Mitsui Fudoson also undertook a renovation of the property, 
which included upgrades to the lobby and elevator system. 
Tenants now include human resources consulting group 
Harris, Rothenberg International and law firm Kaufman, 
Dolowich, Voluck & Gonzo and a variety of insurance 
companies. Rents range from $38 per square foot to $45 a 
foot on the higher floors. Montieth Illingworth, a spokesman 
at Mitsui, declined to comment. CBRE spokesman Phil Russo 
declined to comment. 

Mitsui Fudosan Set To Shop FiDi Office 

100 William Street
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Demand for apartments is outweighing demand for for-sale homes, 
particularly among the millennial generation, according to Ella 

Neyland, president of Steadfast Income 
REIT. This has led the non-traded real estate 
investment trust to target growth communities 
in the Midwest and Southern markets, where 
millennials are finding jobs. “There is an 
unprecedented demand for apartments among 
millennials, who will reach 75 million strong in 
the not-so distant future,” Neyland said. “They 

don’t see homes as an investment. Apartments offer the lifestyle 
they want, but without the hassle of having to maintain it like a 
home.” 

The REIT targets suburban lifestyle communities in cities with 

low-cost living opportunities and steady job development. Larger 
companies, such as JPMorgan, are moving data or manufacturing 
branches to these areas, thus increasing job volume, Neyland 
noted. Smaller companies may follow suit and open nearby, 
creating an eclectic and sustainable job market, she added.

Steadfast recently acquired two apartment communities in 
Texas and another in Indiana for $50 million, using leverage of 
about 35%. The properties include the 268-unit Lodge at Trails 
Edge in Indianapolis and the 350-unit Waterfront on the Meadow 
and the 131-unit Arbors at Carrollton in Dallas. “I look at it like a 
puzzle,” Neyland said.  “We’ve created a border in these Midwest 
and Southern states and now we’re filling in the pieces. All of 
those pieces, or those assets, never look the same but they work 
together like a puzzle.”

Stratford Land, a real estate private equity firm that invests 
exclusively in developable land, has raised its fourth fund and 
is seeking investment opportunities. Of late, the company has 
seen substantial interest in residential assets in high-growth 
markets, particularly in Sunbelt states such as Arizona, Texas and 
the Carolinas. But this could change as the economy recovers, 
said Mark Drumm, chief risk officer. “The rest of the market—
particularly commercial—will start to pick up,” he told REFI.

The Dallas-based company purchases land with a specific 
use in mind, focusing on mixed-use developments, and typically 
brings in partners. Drumm believes mixed-use projects are lower 
risk and have more promising returns. With Fund IV, Stratford is 
targeting land plots of 100 to 500 acres and returns of 20% or 
more. Most recently, with Fund III, the company developed the 

Vistancia, a mixed-use community in Phoenix. It also developed 
the Canyon in Oak Cliff, a residential-commercial complex, and 
State Farm Insurance’s new headquarters, both in Dallas-Fort 
Worth. Drumm declined to disclose the amount of capital raised 
for Fund IV.

Going forward, the company may look into retirement home 
developments and more infill projects such as the Canyon in Oak 
Cliff, but will generally stick with recovering, pro-employment 
markets. “For land development, you’re looking for some place that 
is growing and has positive employment and you have to have an 
understanding of the supply and demand within those submarkets,” 
Drumm said. 

The company has deployed about $850 million of equity through 
all of its funds.

London-based Savills is making the case for investment in pan-
European student housing properties as demand spikes for similar 
assets in the U.S. and the U.K. Other European countries present 
attractive opportunities given supply-and-demand imbalances, 
strong yields and rapid growth from international students. “Now is 
the time [to look] because it’s off the back of the success of what’s 
a relatively new and emerging sector in the U.S. and U.K.,” said 
Yolande Barnes, director of world research. “The pan-European 
market has not been exploited much.” 

The firm’s recent report, Spotlight on European Student 
Housing 2013, analyzed 119 cities. A key finding is that investors 
need to look at properties on a city-by-city basis and take into 
account the strength of each institution. 

The study broke down assets into premium and budget-based 
housing within medium, large and major student sub-markets. 
“There’s a mix and match between high-quality institutions and those 
that are not,” Barnes said. “Some students are looking for value 
overseas and don’t want a premium product. Investors should choose 
cities and schools based on how they will perform in their portfolio.”

Student housing is still a new investment area for France. 
London and Oxford, however, are popular investment areas, but 
have high barriers to entry in terms of land and development prices. 
In Madrid, student accommodations have already seen successful 
play, and in Milan, Barcelona and Amsterdam, investors interested 
in large-scale developments will see “standout opportunities,” the 
report said.

Steadfast Sees Millennials Powering Apartment Sector 

Land Development Specialist Deploys Fourth Fund

Savills: Look To Continent For Student Housing Opps

Ella Neyland
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Onyx Equities Adds V.P.

Onyx Equities has hired Daniel Venn as a v.p. of asset 
management and investments, the company announced. Venn will 
be responsible for investment management activities at the private 
real estate investment, development and management firm. He will 
also handle strategic planning, leasing and capital programming. 
He joins from Invesco Real Estate. 

Pramerica Names French Chief

Pramerica Real Estate Investors has named Jocelyn de Verdelon as 
head of France, the company announced. He will be based in Paris 
and will also sit on the firm’s European executive committee. Pramerica 
is the European arm of the real estate investment and management 
business of Prudential Financial. Its French office covers France, 
Belgium and Luxembourg. He joins from Altarea-Cogedim Group.

CBRE Taps Buser For Hotel Push

CBRE Group has hired Arthur Buser to head its Asia Pacific Hotels 
team, the company announced. Buser will oversee CBRE’s team in 
the region, working closely with Robert McIntosh, executive director 
for CBRE Hotels Asia Pacific. He will be based in Singapore. Buser 
joins from Sunstone Hotel Investors.

Reiff Leaves Macquarie

Randy Reiff, head of Macquarie Group’s commercial mortgage 
finance unit has left the bank, according to Bloomberg. Reiff 
departed after three years at the helm of the group. The Sydney-

based firm is seeking a replacement to run the New York team. 
Reiff previously ran commercial-mortgage bond groups at Bear 
Stearns and JPMorgan Chase & Co.

AEW Adds Investor Relations Pro

AEW Capital Management has hired Emily Margolis as a v.p. in 
its investor relations group, the company announced. With more 
than 10 years of real estate investment experience, Emily will be 
responsible for developing and maintaining client and consultant 
relationships. She will be based Boston and will report to Steve 
Corkin, managing director and head of investor relations. She joins 
from Colony Realty Partners. 

Transwestern Expands Atlanta Investment Services

Transwestern’s Atlanta office has added three professionals, the 
company announced. Edward Fish III, senior v.p., will specialize 
in multifamily and land sales while Fred Victor, v.p., will focus on 
grocery-anchored retail centers. The firm also has promoted Val 
Despard to associate of investment services.

L&L Adds Operations Chief

L&L Holding has hired Kevin Hoey as director 
of operations, the company announced. Hoey, 
who reports to Hank Celestino, will oversee the 
operational and capital improvement functions 
in the firm’s property management group. He 
joins from Cassidy Turley, where he was a v.p.Kevin Hoey
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responsibilities. According to published reports, UBS moved some 
of its bankers over to Situs in late 2012 as the bank was cutting jobs 
across investment banking platforms. 

Market players say Ranieri is now faced with the task of finding 
new equity investors or selling the group. Details about a possible 
sale price or whether an advisor has been retained could not be 

learned. Calls to Ranieri were not returned.  —Max Adams

Potential Sale  (Continued from page 1)

is leaving in 2015, in favor of new digs at Boston Properties’ 
development at 601 Massachusetts Avenue. As a result, the buyer 
will have to make a substantial capital commitment for renovations 
that will help to stabilize the income stream. 

Despite the pending vacancy, brokers say 
that the sale went smoothly given demand for 
high-quality office space in gateway markets.

MetLife, which last year acquired the 1.4 
million-square-foot Constitutional Building 
(REFI 11/13), was said to be in the running 
for the property at one point, but dropped 

out of the proceedings. Additional details couldn’t be ascertained. 
Calls to Nicolas Pappas, managing director at Eastdil, were 

not returned. Calls to Morguard REIT CEO Rai Sahi were also not 

returned.   —Eleanor Duncan

Canadian Investor  (Continued from page 1)

Brookfield, for its part, is embarking on a multi-million 
dollar effort to reposition its flagship downtown office complex 
at Brookfield Place. After a number of high-profile tenant 
departures—including Merrill Lynch’s imminent exit from three 
million square feet of space—the firm is wooing tech startups 
and media firms that have been priced out of hip submarket 
Midtown South.

“I’m telling anyone who will listen that it’s time to invest in 
Downtown,” said Dan Fasulo, managing director at Real Capital 
Analytics. “You have a situation whereby when Downtown re-prices 
this time, that historic spread that has always been there between 
Downtown and Midtown might close—not completely—but there 
could be a structural tightening of that spread indefinitely,” he said.

Still, one investor who is looking at Lower Manhattan said he 

Is Lower  (Continued from page 1)
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Commercial mortgage-backed securities lenders were very 
active despite U.S. and European macro-economic concerns.  
The uptick in lending caused tighter spreads for new loans and 
tighter pricing on new deals within the market, with spreads 
tightening by 15 basis points…Taconic Investment Partners 
was set to buy the Movie Lab building in New York for roughly 
$115 million.  The property was listed by KBS Realty via Jones 
Lang LaSalle.  

ONE YEAR AGO

Broadway Partners chose to hold onto 450 West 33rd Street 
after looking to unload up to 85%, reportedly to shore up its 
balance sheet.  The 1.6-million-square-foot office property in 
Manhattan’s Hudson Yards was put on the market through Eastdil. 
…Construction costs has risen 10% to 15% each year for the past 
three years (2005-2008) and developers were feeling the impact.  
Particularly, the cost of petroleum material, concrete and steel was 
up substantially at the time.

FIVE YEARS AGO

“New York is unique in its ability to see submarkets evolve quickly. 
Downtown is starting to see a different type of user that’s more 
adventurous, more open-minded and craving outdoor space.”—
David Cheikin, v.p. of leasing at Brookfield Properties, on the 
rise in demand for office buildings in New York’s downtown market 
(see story, page 1).

QUOTE OF THE WEEK

555 12th St.

is luke-warm on the submarket. “I would personally rather be in 
Midtown, for no other reason than Downtown has an older feeling,” 
he said, adding that Lower Manhattan assets have to be priced at a 

discount to get people down there.  —Eleanor Duncan

http://www.realestatefinanceintelligence.com/Article/3120718/Search/MetLife-Clarion-To-Acquire-Constitution-Center.html

